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INTRODUCTION 

CepTor Corporation (OTCBB: CEPO) is a Maryland-based, de-

velopment-stage biopharmaceutical Company engaged in the 

discovery, development, and commercialization of proprietary, 

cell-targeted therapeutic products. The Company’s drugs are to 

be utilized in the treatment of neuromuscular, neurodegenera-

tive diseases with a primary focus on rare orphan diseases.  Or-

phan diseases have been defined as life-threatening diseases for 

which no definitive therapy exists and which affect a small popu-

lation (less than 200,000 people in the U.S.). 

 

CepTor’s three current propriety products include Myodur (to be 

used as a therapy in treating Duchenne’s muscular dystrophy), 

Neurodur (multiple sclerosis), and C-301 (epilepsy).  The Com-

pany currently holds four U.S. patents and has filed applications 

for another three patents.  
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• CepTor’s primary product, Myodur, targets the orphan Duchenne muscular dystrophy 

market where no competition currently exists. 

 

• The potential market size is estimated at an enormous $2 - $3 billion annually.  With no 

competition, a tightly knitted market,  and a willing insurance industry, there is a 

potential for the Company to capture a significant portion of this market. 

 

• By focusing on the orphan drug market, the Company faces fewer potential regulatory 

hurdles and should be able to fast-track product development.  This could cut down the 

product introduction time by several years. 

 

• CepTor’s management team is exceptionally strong.  Each executive brings more than 20 

years of experience in their respective fields and proven track records of success.  

Management also has a thorough understanding of the orphan drug legislation and 

expertise in the regulatory aspects inherent in orphan drug development and 

commercialization. 

 

• There appears to be less risk than in most pre-clinical stage development drug companies.  

This is largely due to the fact that CepTor has taken action to mitigate the risk in all three 

areas that generally pose major potential problems:  safety, efficacy, and regulatory. 

 

• The orphan market is a very high margin segment since it combines market exclusivity 

and a high pricing premium with a comparative lower cost of goods sold.  This provides 

for a very attractive business model for the Company. 

 

• CepTor will seek worldwide partnerships for commercialization of its non-orphan 

products. This will ensure company resources are not diverted away from the core 

orphan products and into the higher risk non-orphan drugs. 

 

• CepTor has been issued compound patents on both carrier molecules (carnitine and 

taurine) in combination with any passenger molecule and have applied for orphan drug 

status for Myodur.  Additional provisional and other patent applications are in process 

with a focus on delivering its compounds orally as pro-drugs. 

INVESTMENT CONSIDERATIONS 
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Considerable progress is being made by CepTor’s lead product, Myodur, which is quickly 

moving towards the Phase I/II clinical trial stage. The product is targeted at treating the life-

threatening orphan disease Duchenne Muscular Dystrophy (DMD) which currently has been 

estimated to have an annual worldwide market potential of $2 - $3 billion.  DMD is the most 

severe and common form of muscular dystrophy, where accelerated breakdown of skeletal 

muscle leads to wheelchair confinement by the age of eleven, and death in the late adoles-

cents.  Currently, there are about 46,000 DMD-infected patients in the reimbursable markets 

world-wide, of whom 25,000 are based in the U.S and EU.  Given that no alternative treatment 

exists for this disease, no competition, and a very well connected patient and physician market, it is 

reasonable to assume that once marketed, 80% of the patients will utilize Myodur.  We use a conserva-

tive 50% in our financial analysis.   

 

CepTor’s recent pre-Investigational New Drug (IND) meeting with the Food and Drug Ad-

ministration (FDA) yielded positive results, wherein the Company has been granted ap-

proval to move ahead with its planned development schedule.  CepTor has been permitted 

to initiate clinical studies directly in DMD infected patients and enter a combined Phase I and 

Phase II trial (both of which would save two to three years of development time).  The Com-

pany has also filed with the FDA for an orphan drug designation for Myodur, which (if ap-

proved) would considerably reduce the time to receive the New Drug Application (NDA) 

required for marketing of the product, as orphan drugs receive a “fast-track” designation in 

the FDA approval process.  If the development plans are successful, CepTor may be able to 

receive an IND for Myodur before the end of this year.  There is a high probability for success 

in the clinical trials as both the carrier agent carnitine and active agent leupeptin are known to 

have previous safety profiles and have already yielded positive results when tested with 

MDX mice.  The MDX mouse is a universally accepted animal model of muscular dystrophy 

and, therefore, as other animal models of human disease, portend a significantly higher pre-

dictive value in human outcomes. 

 

Based on the market characteristics of three other orphan drugs, we forecast that if Myodur is 

brought to market, CepTor should very quickly realize a high acceptance rate.  This is due to 

the unique nature of the drug to treat a previously incurable disease, the willingness of insur-

ance companies to cover rare-disease treatments in the past, and the fact that carriers of rare-

diseases usually are a close knit community and share information with each other liberally –  

MYODUR — A POSSIBLE BLOCKBUSTER DRUG IN THE MAKING 
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any new information on promising treatments are disseminated quickly among them.  One or-

phan drug example is the cerazyme therapy, which addresses Gaucher disease (a rare genetic 

disease which leads to fatty deposits around certain body organs and bones), currently costs 

patients $150,000 - $300,000 annually, 95% of which is met by insurance coverage.  

 

Secondly, patients suffering from hemophilia (which is the inability of the human body to co-

agulate and stop bleeding) are paying anywhere between $70,000 to more than $300,000 annu-

ally for life-saving treatments, with insurance companies meeting 90% of the costs.  Lastly, the 

Human Growth Hormone (HGH) prescribed for several growth disorders costs more than 

$20,000 annually.  We expect DMD patients who have a short life expectancy to receive 

Myodur well, as the drug is expected to improve both the quality and the length of life.    

THE SCIENCE BEHIND THE DRUG 

CepTor’s products focus on diseases where degradation of muscle and 

nerve tissue is the primary cause behind the syndrome.  Caplain is a prote-

ase existing in every cell of the human body, which degrades cells in the 

normal metabolic process.  However, excess production of caplain in the 

cell (as a result of genetic defect, trauma, or any insult) leads to cellular 

break down of cells and tissues faster that they can be restored, leading to 

a number of neuromuscular and neurodegenerative diseases. CepTor’s 

unique treatment is designed to target therapeutic caplain inhibitors directly to muscle and 

nerve cells to prevent such tissues from degradation.  Additionally, the Company utilizes 

naturally occurring molecules in all humans — carnitine and taurine — as specific carriers of 

drugs directly to the effected muscle and nerve cell.  These carrier molecules help to control 

harmful side effects as they reduce the amount of drug, which gets circulated to other parts 

of the body, in effect also reducing the dosage requirement in the patient.   

 

CepTor’s products have a high probability of succeeding as the Company’s technology uses 

naturally-occurring carrier molecules to target lower doses of therapeutic molecules directly 

to the infected tissues.  Additionally, the FDA has already approved carnitine and valproic 

acid to be utilized in dialysis and epilepsy patients, respectively.  In CepTor’s activities these 

drugs would have to be utilized in a much lower dose than they are currently being adminis-

tered. Leupeptin (the active ingredient in Myodur) has also already been tested in a number 

of DMD infected people at doses higher than what CepTor would be utilizing.  
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CepTor’s business model is targeted at in-house development and commercialization of its 

orphan drugs outside of the Pacific Rim region, which includes Japan, South Korea, China, 

Taiwan, and Singapore. However, the Company plans to enter into worldwide partnerships 

for its non-orphan products.  We believe this strategy will keep CepTor well-positioned to 

take advantage of the high return orphan drug market.  In line with this model, CepTor 

recently closed a 15-year licensing deal with JCR Pharmaceuticals Ltd. of Japan for the sale of 

Myodur in the Pacific Rim.  Besides equity and milestone payments, CepTor will also be 

entitled to double-digit royalties on the sale of Myodur in this region.    

 

CepTor’s other two products—Neurodur and C-301—will be utilized in treating multiple 

sclerosis and epilepsy, respectively.  Since both of these diseases have a much wider scope 

and a large number of competitors already exist in these markets, the firm’s products will not 

qualify for orphan drug status and should incur higher costs to bring them to market.  

Because of this, CepTor is expected to enter into license agreements for both of these drugs 

with royalty payments expected to be in the 5% - 10% range.  Both products, which are 

currently in the pre-clinical research stage, are forecasted to generate significant revenue if 

they succeed in reaching marketability.  The current market for multiple sclerosis is 

approximately $2.8 billion with 2.5 million patients existing around the world (400,000 are 

based in the U.S.).  The epilepsy market in the U.S. alone reports 180,000 new cases annually.  

However, as both of these products are not expected to receive a fast-track approval by the 

FDA, they will likely require another seven to eight years before CepTor will realize any 

royalty revenues from its investment and efforts.  Earlier revenue opportunities may exist in 

equity and milestone payments. 

BUSINESS MODEL 

INDUSTRY INFORMATION 

Industry: Biotechnology and Pharmaceuticals 

We are neutral in our outlook for the pharmaceutical industry 

and we remain concerned with the mounting pressure from 

generic drugs that is being faced by many of the industry’s 

largest firms.  Generic alternatives continue to reduce revenue 

growth of many companies with existing drugs by stealing 

away market share and eating into margins.  
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However, there still exist a number of strong secular growth drivers that power the 
pharmaceutical industry.  Namely, an aging population and an enormous R&D effort 
to bring new, better drugs to the market.  A recently re-invigorated FDA has pledged 
to reduce review times and speed approval for potential breakthrough life-saving 
orphan drugs, which are used to treat rare diseases.  A rare disease is usually 
considered to be one that affects less than 650 to 1000 per million persons (.00065 - 
.001% of the population).  The World Health Organization (WHO) has identified 5000 
rare diseases, 4000 of which appear to be linked to genetic factors.  
 

To encourage the research, development, and approval of products, which treat such rare 

diseases, The Orphan Drug Act was signed into law on January 4, 1983.  Since then, more 

than 200 orphan drugs and biological products have been brought to market.  The Act 

provides incentives to stimulate the research and development of such orphan drugs through 

several mechanisms.  This includes granting of marketing exclusivity protection of the 

orphan drug for the first seven and ten years in the U.S. and Europe, respectively.  In the last 

14 years in the U.S., 890 substances have been granted an orphan drug status, and 173 have 

received a marketing authorization. In response to the Act, 92 companies have launched one 

or more such orphan drugs in the U.S.  This has enabled many smaller firms, which would 

have otherwise lacked the resources to go through the FDA approval process, a chance bring 

their new drugs to market.  This has led to a fragmented market in this sector of the drug 

market – one where many firms compete and no firms have a significant market share 

advantage. The controlling share of the top ten companies/partnerships in the orphan drug 

market as in 2003 is depicted in the chart below:  
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There were 10 orphan drugs which were available to treat rare diseases in 1983.  Currently, 
there are about 270 different drugs resulting in a market that generates revenues of more 
than $27 billion today.  The orphan drug market is divided primarily into the following 
segments, in the order of the revenue they generate:   blood disorder, cancer, and hormonal 

treatments. The blood disorder 
treatment category alone is worth more 
than $5.6 billion annually.  The revenue 
generated by the sale of these 
therapeutic categories has been 
represented to the left. 

 

The high cost of orphan drugs per user 
and lack of competition in the market 
leads to a highly profitable venture.  
Also, orphan drug development enjoys 
a much higher success rate than normal 
pharmaceutical products. According to   
the Orphan Drug Office (ODO) of the 
FDA, 1500 drugs have been granted 
orphan designation and 269 have 
gained marketing approval. This alone 
represents an 18% success rate 
compared to about 1% for non-orphan 

products. This success rate  will only increase as about half those products with orphan 
designations continue to be developed. 

Sale of Orphan Drugs by Therapeutic 

Category

0

1000

2000

3000

4000

5000

6000

Bl
oo
d 
m
od
ifi
er
s

H
or
m
on
es

An
it-
in
fe
ct
iv
es

G
as
tro
in
te
st
in
al

Bo
ne
 m
et
ab
ol
is
m

In
fe
rti
lit
y

C
er
vi
ca
l d
ys
to
ni
a

An
ae
st
he
tic
s

C
ar
di
ov
as
cu
la
r

Therapeutic Category

R
e
v
e
n
u
e
 (
$
m
)

FINANCIAL CONDITION 

Since CepTor is currently at a development stage firm with no direct source of revenue 

generation, it has been managing its R&D costs through the sale of securities.  Considering 

the current cash position (which stands at $7.4 million) coupled with its previous history of 

successful private placements, we believe the Company will have the necessary capital to 

carry out the next phase of its filing with the IND (Investigational New Drug).  Management 

anticipates that they would need another $30 - $40 million to cover expenses before they are 

able to market Myodur, which will most likely be by late 2008 - 2009.  Additionally, CepTor 

recently filed for an application with the American Stock Exchange (AMEX) to make its 

common stock eligible for listing on AMEX.   
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The Company is currently listed under the Over the Counter Bulletin Board (OTCBB) under 

the symbol, CEPO.  Though the application is currently under review with AMEX, the recent 

growth in market capitalization warrants the move to AMEX. Furthermore, listing with 

AMEX will enable CepTor to convert an existing $4 million in warrants into ready cash that 

could be utilized for its R&D operations.  

 

CepTor is also backed by a competent management and advisory board.  The nine current 

full-time employees include three individuals holding PhDs and/or MDs; with two engaged 

in research and four dedicated to clinical and regulatory strategy.  Each of the employees has 

a minimum of twenty years of experience in their respective fields.  In March 2005, Jerry R. 

Mendell, M.D., a renowned Muscular Dystrophy expert, joined CepTor’s Scientific Advisory 

Board.   He should contribute significantly to the further development of Myodur.  

Valuing a pre-clinical company such as CepTor is always a challenging task. Given that future 

revenues are largely uncertain, valuation is subject to a high level of estimation. We have pre-

pared a discounted cash flow valuation to gauge the potential value of CepTor in a scenario 

where CepTor achieves success under a series of assumptions. Below is a breakdown of these 

assumptions. 

 

1. We have valued CepTor on a fully dilutive basis. The breakdown of the diluted share base is 

below: 

 
 

2. Due to the uncertainty of future revenue, as well the requirement of the market to provide a 

large expected return to compensate for its high risk profile, narrow initial focus and small-cap 

status, a relatively high discount rate of 25% has been used in the valuing the company.  
 

 

Type Estimated Outstanding 

Common Shares 10,539,161 

Preferred Shares 5,116,500 

Warrants 3,319,900 

Options 662,340 

Convertible Notes 1,092,310 

Total 
20,730,211 

Valuation Assumptions 
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3. For simplicity, we have assumed that Myodur will be the sole product and US will be the key 

market.  Any revenue derived from international markets or from additional products will fur-

ther increase the valuation.  

 

4. We assume there are 25,000 potential patients in the US and Ceptor can obtain a 50% market 

share by the fifth year after the product launch. 

 

5. The estimated product price is $90,000 per year, which falls into a reasonable range compared 

to other orphan drugs. 

 

6. We assume an estimated $60 million will be raised through the issuance of 12 million shares 

in the next three years at an average cost of $5 per share. 

 

7. We assume a Myodur product launch in late 2008. 

 

8. We assume an operating margin of 25% from 2009 onwards after successful launch of 

Myodur. 
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Based on our assumptions, the discounted cash flow valuation calculates the fair value of Cep-

tor to be $8.82.  This assumes a high degree of risk (as noted in our 25% discounting rate) as 

well as large potential reward for shareholders if the Company is successful in bringing its 

products to commercialization.   We feel that this is a conservative outlook when compared to 

the performance of similar orphan drug makers as our estimates use a high discounting rate 

and assume only a 50% long-term market penetration.  Some readers may feel that 50% market 

penetration is unrealistic or too optimistic.  In the traditional drug market, this may very well be 

the case, however, in the orphan drug market many have been able to reach acceptance rates of 

80-90% when no other treatment exists. 
 

 

Price Target / DCF Model 

Cash Flow Forecast           

  1 2 3 4 5 

Year 2005 2006 2007 2008 2009 

Market Share - - - - 0 

Gross Revenue - - - - 225,000,000 

Cash Flow (10,000,000) (20,000,000) (15,000,000) (25,000,000) 56,250,000 

Discounted CF (8,944,272) (14,310,835) (8,586,501) (11,448,668) 20,607,602 

            

  6 7 8 9 10 

Year 2010 2011 2012 2013 2014 

Market Share 0 0 0 1 1 

Gross Revenue 450,000,000 675,000,000 900,000,000 1,125,000,000 1,125,000,000 

Cash Flow 112,500,000 168,750,000 225,000,000 281,250,000 281,250,000 

Discounted CF 32,972,164 39,566,597 42,204,370 42,204,370 33,763,496 

            

            

Terminal Value    120,795,955.20         

            

Total Valuation    288,824,278.03         

 Shares Outstanding           20,730,211         

 Additional Shs Reqd           12,000,000         

 Total Anticipated Shs           32,730,211         

 Value Per Share  $            8.82         
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                                                                                                  BALANCE SHEET 

                                                                                  (unaudited) 

                                                                                                 March 31, 2005    December 31, 2004 

                                                                                                 --------------     ----------------- 

 

                                            ASSETS 

Current Assets: 

   Cash and cash equivalents                                                         $  7,407,014        $  1,331,513 

   Prepaid expenses                                                                            152,574             107,729 

                                                                                                    ------------        ------------ 

      Total current assets                                                                       7,559,588           1,439,242 

Property and equipment, net                                                                   65,567              60,615 

Security deposit                                                                                         18,511              18,511 

                                                                                                    ------------        ------------ 

TOTAL ASSETS                                                                              $  7,643,666        $  1,518,368 

                                                                                                   ============        ============ 

                             LIABILITIES AND STOCKHOLDERS' (DEFICIENCY) EQUITY 

Current Liabilities: 

   Accounts payable                                                                           $    398,955        $     58,266 

   Accrued expenses                                                                                 427,150             315,237 

   Common stock subject to repurchase under  

variable shares put right                                                       $   720,875           1,637,325 

                                                                                                                  ------------        ------------ 

  Total current liabilities                                                                     $  1,546,980           2,010,828 

CepTor’s management team is exceptionally strong. Each executive has a minimum 20 years of 

experience in their areas of expertise. The executive team includes: 

 

William H. Pursley: Currently CEO and Chairman of the Board of Directors of the Company. As 

President and Vice Chairman of Xechem International, Inc., he developed a new focus for that 

company, significantly increasing its value and spearheading the acquisition of Ceptor Corporation. 

From August 2002 until September 2003, Mr. Pursley was CEO of Osiris Therapeutics, Inc., a 

privately-held, mesenchymal stem cell biotechnology company, and led a turnaround that revamped 

management and operations and significantly increased the company's value through corporate 

partnerships with Boston Scientific (BSX-NYSE), among others. From April 1999 until August 2002, 

he was Senior Vice President, Commercial Operations for Transkaryotic Therapies, Inc. (TKTC-

NASDAQ) where he developed its European business unit to launch Replagalª, an orphan drug for 

Fabry disease. Previously, Mr. Pursley has served in executive positions at Genentech (DNA-NYSE), 

Genzyme, Inc. (GENZ-NASDAQ), and Bio-Technology General Corporation (BTGC-NASDAQ) 

where he played key roles in the commercialization of over $2 billion in orphan drugs. The long-time 

industry executive started his career 25 years ago with Merck. Mr. Pursley holds a Bachelor of Arts 

degree in Biology from the University of Louisville. 

MANAGEMENT PROFILE 
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Norman Barton, M.D., Ph.D.: Currently Executive Vice President and Chief Medical Officer, 
previously had the same position with Osiris Therapeutics, Inc., a privately held biotech 
company, from September 2002 to April 2004. Dr. Barton has had a distinguished career over 
two decades in investigative medicine and development of novel therapeutic agents in both 
the academic and commercial sectors. He is formally trained in biological chemistry and 
internal medicine and is certified as a specialist in neurology. Barton was at Bio-Technology 
General Corporation (BTGC-NASDAQ) from 1996 until September 2002, where he was 
Senior Vice President and Chief Medical Officer and had responsibility for the worldwide 
development and registration programs for four proprietary recombinant protein products. 
Successful advancement of these programs required frequent interaction with U.S. and 
European regulatory authorities and development of core competencies in clinical research, 
data management and biostatistics. Dr. Barton also created and supervised a medical affairs 
group that provided critical support for commercialized products in both U.S. and 
international markets. From 1981 to 1996, Dr. Barton served as a physician scientist and Chief 
of the Clinical Investigations Section (1985 - 96) with the Neurological Institute at the 
National Institutes of Health (NIH). While at the NIH, Dr. Barton was responsible for the 
development of enzyme replacement therapy for a severely debilitating lipid storage 
disorder known as Gaucher disease. For this precedent setting achievement, Dr. Barton was 
awarded both the Outstanding and Meritorious Service Medals of the United States Public 
Health Service. Dr. Barton received his MD and PhD from Pennsylvania State University, 
and he completed his residency in Internal Medicine at Albany Medical College Hospital and 
his residency in Neurology at Cornell University New York Hospital.  
 
Leslie de Vos, R.N., MSN: Currently Vice President, Project Management and Clinical 
Operations for the Company. Ms. de Vos has 19 years of clinical and biopharmaceutical 
research experience. Most recently, Ms. de Vos served as Senior Director, Clinical Operations 
for Osiris Therapeutics, Inc., a privately held biotech company, where she was responsible 
for establishing a clinical operations function and developing and executing clinical 
programs comprised of cutting edge technologies, in hematopoetic stem cell transplantation 
support (phase II) and acute myocardial infarction (phase I). Ms. de Vos served as a clinical 
operations consultant for over five years in the field of sepsis where she provided operational 
expertise for Eli Lilly from phase III through the launch of Xigrisª. With more than 14 years of 
worldwide clinical trial experience, she played a key role in the strategic development and 
execution of four large international phase III sepsis and inflammatory disease clinical 
studies. Prior to her biopharmaceutical career, Ms. de Vos was an Oncology Clinical 
Specialist and Critical Care nurse. Ms. de Vos holds a Bachelor of Science degree in Nursing 
from The Catholic University of America and a Master of Science degree from the University 
of Maryland. 
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Donald W. Fallon: Currently Senior Vice President, Finance and Administration and Chief 
Financial Officer of the Company. Mr. Fallon has more than 20 years of broad financial 
management experience gained at both public and private companies. From May 2002 until 
December 2003, he was Vice President of Finance and Chief Financial Officer for Osiris 
Therapeutics, Inc., a privately held biotech company, and was involved in strategic 
partnering, fund raising and strategic planning activities. From January 2000 to May 2002, 
Mr. Fallon was Senior Director of Finance and Accounting with Guilford Pharmaceuticals 
Inc. (GLFD-NASDAQ), where he was responsible for financial and strategic planning 
systems in addition to accounting operations and internal and external financial reporting. 
From June 1998 through January 2000, Mr. Fallon was Vice president of Finance and Chief 
Financial Officer with Small Molecule Therapeutics, Inc., a venture-backed drug discovery 
company. In addition to these opportunities, Mr. Fallon held various positions with other 
start-up and established life sciences companies. Mr. Fallon is a Certified Public Accountant, 
received his BS in Accounting from the University of Baltimore and holds an MBA in Finance 
from Loyola College in Baltimore, Maryland. 
 
Theresa Michele, M.D.: Vice President, Clinical Research for the Company. Dr. Michele 
previously held the position of Executive Director, Clinical Research with Osiris 
Therapeutics, Inc., a privately held biotech company focusing on mesenchymal stem cell 
research. Dr. Michele has more than six years of industry experience and holds triple board 
certification in internal medicine, pulmonary medicine and critical care medicine. She began 
her industry career at Merck, where she managed a number of global phase II and III studies 
in pediatric asthma and allergic rhinitis, contributing to the successful approval and launch 
of Singulairª. Subsequently, Dr. Michele served as Director and Executive Director of Clinical 
Research at Bio-Technology Corp. In this capacity, she was responsible for clinical 
development of phase II programs in neonatal lung diseases and neuropathic pain, including 
successful IND filings. She also supervised and developed the clinical research group, 
including pharmacovigilance, data management and statistics. While at Osiris, Dr. Michele 
established a company-wide pharmacovigilance program and served as the clinical liaison 
for the joint Boston Scientific/Osiris phase I cardiac project team in addition to providing 
medical support for the hematologic malignancies program. Dr. Michele received her MD 
from Northeastern Ohio Universities College of Medicine and completed her residency in 
Internal Medicine at the Osler Medical Service of the Johns Hopkins Hospital. Her joint 
fellowship in Pulmonary Medicine and Critical Care Medicine was also completed at Johns 
Hopkins. 
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Fran Zbikowski: Vice President, Business & Commercial Development of the Company, has 
22 years of experience in the pharmaceutical and biotech industry. From July 1995 through 
September 2001, Mr. Zbikowski served as the Senior Director and Executive Director of Sales 
for North American Operations for The Liposome Company/Elan in Princeton NJ. He built a 
highly successful sales organization and launched Abelcet, a lipid antifungal product. Prior 
to taking the position with The Liposome Company, he spent eight years with Genentech Inc. 
(DNA-NYSE) and Genzyme Corp. (GENZ-NASDAQ) selling and marketing two orphan 
drugs, Human Growth Hormone and Ceredase. He also was a member of the initial 
Genentech sales team, which launched Activase (TPA) for Acute Myocardial Infarction. Mr. 
Zbikowski started his pharmaceutical career with Bristol Laboratories and has also consulted 
in the clinical operations group with Genta Inc. (GNTA-NASDAQ) and Osiris Therapeutics. 
Mr. Zbikowski holds a Bachelor of Arts degree in Health and Physical Education from 
Arizona State University. 

RISK FACTORS 

• As with any pre-clinical drug development company, the major risk facing Ceptor is that 

it may never receive FDA approval to launch its products.  However, the FDA meetings thus 

far have been very positive. 

• Even if Ceptor gains FDA approval, there is no guarantee that the Company will gain the 

necessary international approval to sell the products outside the United States. 

• The company must raise approximately $35 million to bring Myodur to market.  There is 

a risk that Ceptor may not be able to raise the capital, or may be forced to seriously dilute the 

share base by issuing aggressive structures.  If it cannot raise the capital required, the 

Company may be forced to delay the product launch or cease operations. 

• The Company currently has no revenue and it is expected it will have no revenue until 

the launch of its Myodur product, which won’t be until at least 2008 or 2009.  If the Company 

has difficulty raising capital, it may have to slow its development and the launch could be 

delayed. 

• CepTor anticipates that four years post launch, Myodur will capture 80% of the market. 

This may be an aggressive assumption, but seems realistic given the lack of competition and 

seriousness of the ailment. 
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• There is a risk that Myodur will not succeed in passing the standard toxicology studies.  

However, on tests in the mdx mouse (a standard accepted genetic animal model of DMD) the 

drug has not demonstrated toxicity, so this risk in minimized to an extent. 

• CepTor is dependent on collaborative agreements for the development of its technologies 

and business development which exposes the Company to reliance on the viability of third 

parties. 

• The Company may be exposed to product liability, clinical and pre-clinical liability risks 

which could place a substantial financial burden upon CepTor should it face litigation. 

• Competition could enter the market to compete with Myodur and, therefore, decrease 

Myodur’s expected share of the market.  We believe this is low risk given Myodur’s patents, 

the possibility of being granted orphan drug exclusivity, and the required time-to-market for 

any competition. 

• It is assumed that the majority of the cost of the product to the consumer would be 

covered by insurance companies.  If this doesn’t occur, a majority of potential users may be 

unable to afford to buy the drug.  In all other non-third world countries approved drugs are 

covered 100% by the governments. 

• CepTor stock is thinly traded, has exhibited significant price volatility, and is a bulletin 

board stock subjecting broker-dealers to additional sales practice and disclosure 

requirements.  Being listed on the bulletin board may also exempt some potential investors 

who are not permitted or choose not to purchase securities on this exchange. 
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Disclaimer 

Beacon Equity Research (otherwise known as BER) is an independent research firm specializing 

in small and micro capitalization companies.  BER has no investment banking or consultation 

conflicts thereby minimizing the inherent conflicts of interest between the research analysts and 

the companies they cover.  BER is not a registered investment advisor or broker dealer.  No in-

formation in this report should be construed as an endorsement to either buy or sell any securi-

ties mentioned in this report.  The analyst(s) who prepared this report rely on publicly available 

information which neither the analyst, nor BER, can guarantee to be error-free or factually accu-

rate.  All conclusions in this report are deemed reasonable and appropriate by the author. Bea-

con Equity Research has been compensated nine-thousand dollars by CepTor Corporation for a 

6-month enrollment in its research program.  All decisions are made solely by the analyst and 

independent of outside parties or influence.  The Private Securities Litigation Reform Act of 

1995 provides investors a “safe harbor” in regard to forward-looking statements.  To fully com-

ply with the requirements of this law, BER cautions all investors that such forward-looking 

statements in this report are not guarantees of future performance. Unknown risk, uncertainties, 

as well as other uncontrollable or unknown factors may cause actual results to materially differ 

from the results, performance or expectations expressed or implied by such forward-looking 

statements.  Investors should exercise good judgment and perform adequate due-diligence prior 

to making any investment.  In accordance with the “Standards for Independent Research Pro-

viders” issued by the FIRST Research Consortium, BER makes the following assertions: ratings 

and price targets in this report should not be construed as recommendations or stock price pre-

dictors.  Conflicts are inimical to credible professional research, however, the analysts responsi-

ble for this report publicly state that they do not own a stake in any of the companies covered in 

this report.  Neither they nor principals of this research provider are permitted to trade any 

form of equities of companies being covered prior to research being initiated. 

 

Readers of this report are urged to use due diligence in any purchase of security list herein.  

Readers should consult the Company’s SEC filings as well as our initial report on the firm to 

better understand the inherent risks associated with this security. 

 
All material contained in this report is the sole property of Beacon Research Partners, LLC.  

No information contained herein may be copied or reproduced in any manner without the 

express written consent Beacon Research Partners, LLC. 


